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Understand what makes us human! This book is about the commonalities all
8,000,000,000 people on earth share. Our ancestors were molded by ruthless
survival pressures from the earliest days of life on the planet. Adaptations which
worked long ago are still inside of us – also shared with insects and reptiles.
Later additions are common to all mammals from the tiniest shrews to the most
massive whales. Some capabilities were bolted on relatively recently, and are
only shared with our primate cousins. And the runaway explosion of humans on
the planet can only be explained by our own bizarre species-level evolution. The
only way to understand how our brains work is to examine the complete
evolutionary arc. Find out why your primal brain is in charge, and your logical
mind is usually asleep Learn what makes people unique among all other animals
Understand the biased shortcuts your brain takes to make decisions Discover
how culture has evolved us for learning and cooperation Find out how fairness
and group conformity impact our behavior Understand the real purpose of
memory, sleep, and dreaming Learn how stories allow us to mind-meld with other
people Should I read this book? Yes – if you have a brain and want to understand
how it works!… Personal development – Improve your memory, strengthen
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personal relationships and community, understand your motivations and drives,
make peace with your emotional nature Relationships – Learn why you have an
affinity for certain kinds of cultures and beliefs, understand gender differences
and deep-seated emotional needs, get insights into children’s development,
create stronger friendships Business – This book can be mined for insights about
leadership, group cooperation, motivation, marketing and persuasion, sales, and
effective communication
Résumé - Pitch Anything de Oren Klaff Découvrez la méthode pour délivrer des
pitchs extrêmement efficaces, qui permettent de convaincre à tous les coups.
Que vous vendiez votre idée à des investisseurs ou que vous cherchiez à
négocier un meilleur salaire, la méthode décrite dans ce livre va changer la façon
dont vous exprimez vos idées. Le pitch n'est pas un art, mais plutôt une science
qui fait appel à certaines lois et méthodes. En vous appuyant sur la
neuroscience, vous parviendrez à maitriser toutes les étapes menant à un pitch
réussi. Cette réussite ne dépend pas des efforts investis, mais bien de la qualité
de la méthode utilisée. En lisant ce résumé, vous allez apprendre : la façon de
structurer un pitch ; comment attirer l'attention de n'importe quel type de
personnalité ; qu'il n'est pas nécessaire d'exhiber trop de chiffres pour réussir un
pitch ; à quel point l'humour est un élément clé de l'exercice.
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The Unprecedented Tell-All Guide Through the Intricacies of Executive
Recruitment The single greatest opportunity that an organization has to improve
both performance and culture in one stroke lies in the hiring of a new
executive—the right executive. The fresh thinking of a skilled leader has the
potential to unleash innovation, empower employees, and generate wealth for the
company. Similarly, a bad hire may mortally wound the organization and cause
ripple effects throughout the entire economy. Hiring Greatness contains valuable
insider strategies and tactics—previously only known to a handful of America's
wealthiest, elite head-hunters—to attract, recruit, and retain star executives.
Authors David E. Perry and Mark J. Haluska have completed more than 1800
search projects across five continents, maintaining a 99.97% success rate, and
negotiating more than $380 million in salaries. Like magicians unveiling the
hidden ‘tricks of the trade,' Perry and Haluska reveal: How to systematically
secure—and retain—the perfect talent for your company How to keep recruiters
from poaching your star executives (a good hire is relatively meaningless if they
leave the company) Twenty-three questions you must ask a potential headhunter
The language that makes your company the most compelling, and how HR lingo
can repel the best talent Four critical turnoffs that drive great candidates away
from top companies One company created $3.8 million of market value each
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hour, for six months, simply by hiring the right leader. Hiring Greatness takes you
behind the scenes of one of the world's most profitable and secretive industries,
meticulously showing how any organization can make monumental hiring
decisions that lead to massive success.
Offers a systematic approach to product/market fit, discussing customer
involvment, optimal time to obtain funding, and when to change the plan.
Iedere dag opnieuw word je beoordeeld – door collega’s, klanten en andere
relaties. Daarbij speelt de manier waarop je je kleedt, je beweegt en praat een
rol, maar ook wát je zegt en waarom. Beckett en Schenkel geven inzicht in de
valkuilen en reiken tools aan waarmee je eenvoudig je presentatie verbetert en
een blijvende, positieve indruk achterlaat – of het nu gaat om een gesprek bij het
koffieapparaat of om een presentatie voor het gehele bedrijf. Pitch Coach en
TEDx Speech Coach David Beckett traint honderden start-ups, professionals en
CEO’s. Hij creëerde ook het Pitch Canvas©. Sheila Schenkel is
communicatiespecialist en auteur. Zij voorziet nationale en internationale merken
van content met maximale impact. Birgit Smit verzorgde de illustraties.
Business owners today are constantly faced with difficult challenges and eight of
ten new businesses will not survive the first five years. Competition is difficult and
building a sustainable, profitable business is arguably the most challenging sport
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in all of business today. In The Ultimate Business Tune Up Rich Allen combines
the experiences of his father’s own small business, his personal experiences
running and growing a business, and his learning from advising hundreds of
small business owners into a powerful, step-by-step guide for small business
owners everywhere. Rich introduces a model that is both easy to understand and
powerful when used to make strategic business decisions.
Elevate your brand, rise above the crowd, and build tribe In Follow the Feeling,
strategy advisor Kai D. Wright answers a critical question plaguing
entrepreneurs, brand strategists, marketers, and leaders: how do you grow your
brand in a noisy world? Analyzing 1,500 fast-growing companies from Alibaba to
Zara, the Columbia University lecturer and Ogilvy global consulting partner
unpacks five branding secrets. Starting with behavioral economic principles and
ending with a new systems-based approach to brand building, Wright offers
readers one metric that trumps the hundreds entangling brand value, feelings.
Follow the Feeling will show you how to best build and position your brand so you
can stand out from competitors, build a tribe, and engineer a positive feeling
across five important branding territories—lexicon, audio cues, visual stimuli,
experience, and culture. Sharing real-world lessons and practical advice he has
gained helping everyone from Sean Diddy Combs and Meghan Trainor to Bank
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of America and HP develop and implement shareable, culturally-infectious
branding strategies. Through storytelling, global research, and practical tips, this
valuable book will help you and your organization: Efficiently create and deploy a
comprehensive brand strategy across the organization Quickly launch new
brands or reboot existing brands for growth Build tribes from audiences,
consumers, clients, and partners Lean into the convergence of communication,
culture, digital, and technology Regardless of industry or sector, branding is
essential for companies, non-profits, and even individuals. Follow the Feeling:
Brand Building in a Noisy World is a must-have resource for anyone from C-Suite
executives to aspiring entrepreneurs seeking to unleash the full potential of their
brand. And in this world of ever-increasing metrics paired with waning
attentiveness, the most important signal of brand health is how you, through your
brand, make people feel.
Learn all about implementing a good gamification design into your products, workplace, and
lifestyle Key Features Explore what makes a game fun and engaging Gain insight into the
Octalysis Framework and its applications Discover the potential of the Core Drives of
gamification through real-world scenarios Book Description Effective gamification is a
combination of game design, game dynamics, user experience, and ROI-driving business
implementations. This book explores the interplay between these disciplines and captures the
core principles that contribute to a good gamification design. The book starts with an overview
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of the Octalysis Framework and the 8 Core Drives that can be used to build strategies around
the various systems that make games engaging. As the book progresses, each chapter delves
deep into a Core Drive, explaining its design and how it should be used. Finally, to apply all the
concepts and techniques that you learn throughout, the book contains a brief showcase of
using the Octalysis Framework to design a project experience from scratch. After reading this
book, you'll have the knowledge and skills to enable the widespread adoption of good
gamification and human-focused design in all types of industries. What you will learn Discover
ways to use gamification techniques in real-world situations Design fun, engaging, and
rewarding experiences with Octalysis Understand what gamification means and how to
categorize it Leverage the power of different Core Drives in your applications Explore how Left
Brain and Right Brain Core Drives differ in motivation and design methodologies Examine the
fascinating intricacies of White Hat and Black Hat Core Drives Who this book is for Anyone
who wants to implement gamification principles and techniques into their products, workplace,
and lifestyle will find this book useful.
NEW, AWARD-WINNING BOOK BY BESTSELLING AUTHOR (Best Business Book Pinnacle
Award Spring 2021, Best Business Book Award 2021 LA Book Festival, Literary Titan Book
Award). DO YOU WANT TO TURN YOUR WORDS INTO WEALTH? Do you want to create
multiple streams of income with your successful business, brand, and book? Hi! I’m Aurora
Winter and I left my lucrative career as a TV executive decades ago to become a full-time
author, trainer, and entrepreneur. Using storytelling for business, I created a life of freedom,
creativity, and contribution. I help my clients turn their words into wealth, wisdom, and wonder.
Now, I would like to help you. My clients win hearts and minds with their communication skills.
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They have started new chapters, escaped 9 to 5, and made a difference. They have written
bestselling books, given TEDx talks, appeared on TV, raised venture capital, and won awards.
Why not you? Learn: > 7 ways to profit from publishing your book > How to use storytelling for
business success > The art of public speaking > How to create multiple streams of income >
Why your book is your best marketing tool > How to communicate your ideas and pitch
anything > The neuroscience behind memorable messages > How to use new technologies to
write 8,000 words per hour Top leaders have extraordinary communication skills. Discover
what top experts, entrepreneurs, CEOs, lawyers, doctors, and other professionals do
differently to get the lion’s share of attention, opportunity, and income, and how you can do the
same. Use the blueprints in this book to create multiple streams of income with your successful
book, brand, and business. Do yourself a favor and start reading TURN WORDS INTO
WEALTH today!
Gold Medal Winner--Tops Sales World's Best Sales and Marketing Book “Fast, fun and
immensely practical.” —JOE SULLIVAN, Founder, Flextronics “Move over Neil Strauss and
game theory. Pitch Anything reveals the next big thing in social dynamics: game for business.”
—JOSH WHITFORD, Founder, Echelon Media “What do supermodels and venture capitalists
have in common? They hear hundreds of pitches a year. Pitch Anything makes sure you get
the nod (or wink) you deserve.” —RALPH CRAM, Investor “Pitch Anything offers a new method
that will differentiate you from the rest of the pack.” —JASON JONES, Senior Vice President,
Jones Lang LaSalle “If you want to pitch a product, raise money, or close a deal, read Pitch
Anything and put its principles to work.” —STEVEN WALDMAN, Principal and Founder,
Spectrum Capital “Pitch Anything opened my eyes to what I had been missing in my
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presentations and business interactions.” —LOUIE UCCIFERRI, President, Regent Capital
Group “I use Oren’s unique strategies to sell deals, raise money, and handle tough
situations.” —TAYLOR GARRETT, Vice President, White Cap “A counter-intuitive method that
works.” —JAY GOYAL, CEO, SumOpti About the Book: When it comes to delivering a pitch,
Oren Klaff has unparalleled credentials. Over the past 13 years, he has used his one-of-a- kind
method to raise more than $400 million—and now, for the fi rst time, he describes his formula to
help you deliver a winning pitch in any business situation. Whether you’re selling ideas to
investors, pitching a client for new business, or even negotiating for a higher salary, Pitch
Anything will transform the way you position your ideas. According to Klaff, creating and
presenting a great pitch isn’t an art—it’s a simple science. Applying the latest findings in the
field of neuroeconomics, while sharing eye-opening stories of his method in action, Klaff
describes how the brain makes decisions and responds to pitches. With this information, you’ll
remain in complete control of every stage of the pitch process. Pitch Anything introduces the
exclusive STRONG method of pitching, which can be put to use immediately: Setting the
Frame Telling the Story Revealing the Intrigue Offering the Prize Nailing the Hookpoint Getting
a Decision One truly great pitch can improve your career, make you a lot of money—and even
change your life. Success is dependent on the method you use, not how hard you try. “Better
method, more money,” Klaff says. “Much better method, much more money.” Klaff is the best
in the business because his method is much better than anyone else’s. And now it’s yours.
Apply the tactics and strategies outlined in Pitch Anything to engage and persuade your
audience—and you’ll have more funding and support than you ever thought possible.
This book will change the way you think about persuasion, and have you closing deals in no
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time. These days, it's just not enough to make a great pitch. Over decades of being marketed,
pitched, sold (and lied) to, we've grown resistant to sales persuasion. The moment we feel
pressured to buy, we pull away. And if we're told what to think, our defences go up. That's why
Oren Klaff, bestselling author of Pitch Anything, has devised a new approach to persuasion
based on a simple insight: everyone trusts their own ideas. Instead of pushing your idea on
your buyer, guide them to discover it on their own and they will get excited about it. They'll buy
in and feel good about the chance to work with you. In Flip the Script, Klaff breaks down this
insight into a series of actionable steps. You will learn how to: *Achieve Status Alignment: Use
a status tip-off, a strategically placed remark that identifies you as an insider who can relate to
your client's concerns. *Close the Certainty Gap: Allay your buyer's fears about going into
business with you by delivering a flash roll, proving your expertise in the domain. *Present
Your Idea as Plain Vanilla: Don't overhype your product as a first-of-its-kind solution. The more
you emphasise the familiar, reliable elements of your product, the easier you make it for your
buyer to say yes. Packed with examples of the long-shot, often hilarious deals that Klaff has
pulled off over the years, Flip the Script is the most entertaining, informative masterclass in
dealmaking you'll find anywhere. It will transform your approach to pitching, leaving you fully
prepared to raise money, seal deals and keep your cool in the toughest business situations.
When making games for kids, it’s tempting to simply wing-it on the design. We were all
children once, right? The reality is that adults are far removed from the cognitive changes and
the motor skill challenges that are the hallmark of the developing child. Designing Games for
Children, helps you understand these developmental needs of children and how to effectively
apply them to games. Whether you’re a seasoned game designer, a children's media
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professional, or an instructor teaching the next generation of game designers, Designing
Games for Children is the first book dedicated to service the specific needs of children's game
designers. This is a hands-on manual of child psychology as it relates to game design and the
common challenges designers face. Designing Games for Children is the definitive,
comprehensive guide to making great games for kids, featuring: Guidelines and
recommendations divided by the most common target audiences – babies and toddlers (0-2),
preschoolers (3-5), early elementary students (6-8), and tweens (9-12). Approachable and
actionable breakdown of child developmental psychology, including cognitive, physical, social,
and emotional development, as it applies to game design Game design insights and guidelines
for all aspects of game production, from ideation to marketing
Scale at Speed shows you how to double your company's revenue in two years. It is a mustread for anyone who wants to safely and rapidly accelerate the growth of their business. It's a
proven framework built on solid research and deep experience to deliver fast growth. Discover
how to bypass many of the mistakes that can delay or fatally undermine success, and how to
make being a founder and a leader fun again. Growing a business is easy once you've done it
several times and learned from your inevitable mistakes. You will learn how to identify and
motivate A-players without tedious trial and error. You can get an exceptional price when you
sell. Whether you have ten staff or a thousand, Scale at Speed will make your business feel
like a rocket on rails once again. Scale at Speed provides tools that cut straight to the most
effective way of doing things as your company grows. Practical advice is given on how to: Transform your company so it's scalable - Build enthusiastic support for your vision - Identify
the most critical improvements - Hire and motivate superstars - Become a market leader while
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reducing marketing costs - Double or triple your revenue And much more. Written in a clear,
honest and engaging style by an industry-leading serial entrepreneur and chairman, Scale at
Speed delivers a practical formula for rapid, surefooted growth.
Make a fortune online with this powerful, practical, and comprehensive guide to starting a
profitable internet business that “couldn’t be more timely” (Jack Canfield, New York
Times–bestselling author of Chicken Soup for the Soul). Internet Prophets is arguably the most
comprehensive Internet and Mobile marketing resource ever assembled. It features secrets to
success from some of the most influential business icons and Internet game-changers. In this
industry-defining book by award-winning author Steve Olsher, you’ll discover proven tools,
strategies, and shortcuts leveraged by the world’s leading Internet and Mobile marketing
experts as well as hundreds of no-to-low-cost tactics for cultivate leads. You will learn how to
dramatically increase conversion rates and generate immediate and long-term cash flow. This
practical business guide also contains the specific steps you must take to dominate your niche,
establish significant brand awareness, and foster a loyal following. To become the best, you
must learn from the best. Internet Prophets provides the blueprint. The rest is up to you!

The world is captivated by a startup frenzy, yet ninety percent fail in the first few
years. Entrepreneurs start businesses in a daze of enthusiasm only to realize
that running the business and scaling it, requires the continuous lubricant of
money. The close-knit investor world is brutal with its own code and language.
Entrepreneurs could spend years receiving encouragement, smiles, and
handshakes but no cheques. Nothing has trained or prepared them for this world
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where one misstep could prove fatal for the future of their business. You could
spend years wandering or pause and master this seemingly impossible task of
raising timely finance. The book demystifies the world of funding and provides
actionable insights on how to prepare for it and engage with investors, in a
successful and timely manner. Tips on everything from preparing oneself,
planning one’s own business, crafting materials for investors and engaging with
investors for long-term funding, are covered in an easy and comprehensive
manner in this book. Give yourself and your business the best shot they deserve.
Master cold-calling and eliminate rejection forever In the newest edition of Smart
Calling: Eliminate the Fear, Failure, and Rejection from Cold Calling, celebrated
author and sales trainer, Art Sobczak packs even more powerful insight into what
many people fear: prospecting by phone for new business. This best-selling
guide to “never experiencing rejection again” has consistently found its way into
the Top 20 in Amazon’s Sales category, because its actionable sales tips and
techniques have helped many minimize their fears and eliminate rejection. The
newest edition builds upon the very successful formula of the last edition to help
sales professionals take control of their strategy and get more yeses from their
prospects. With new information, this info-packed release provides powerful
sales insights, including: The foundational concepts of cold calling, featuring realPage 13/29
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life examples you can carry with you into your sales career Multiple case studies
and messaging from successful salespeople across the globe, providing even
more insight into what works and what's a waste of your time New methodologies
that are proven to push you past your fear and into the world of successful
prospecting Free access to Art Sobczak’s Smart Calling Companion Course,
where he builds on the many techniques and strategies in the book, and will
update it with new material and tech resources so that you will always have the
current best practices and tools. If you’re failing to convert your prospects into
dollars, Smart Calling will help you push past the obstacles holding you back until
you’re an expert at taking a “no” and turning it into a “yes.”
For the want-to-be entrepreneur thinking about taking the leap, the boot-strapped
entrepreneur trying to energize a business three or four years in, and the venturebacked entrepreneur trying to scale, Why Startups Fail shows you the key
mistakes new ventures make—and how to avoid them. Nearly everyone has an
idea for a product they could build or a company they could start. But eight out of
10 new businesses fail within the first three years. Even only one in ten venturebacked startups succeeds, and venture capitalists turn down some 99% of the
business plans they see. The odds appear to be stacked against you! But
entrepreneurs often make the same avoidable mistakes over and over. Why
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Startups Fail can help you beat the odds and avoid the pitfalls and traps that lead
to early startup death. It’s easy to point to successes like Apple, Google, and
Facebook. But the biggest lessons can come from failure. What decisions were
made, and why? What would the founders have done differently? How did one
company become a billion-dollar success while another—with a better product and
in the same market—fail? Drawing on personal experience as well as the wisdom
of the Silicon Valley startup community, serial entrepreneur, venture capitalist,
and blogger Dave Feinleib analyzes companies that have come and gone. In
short, powerful chapters, he reveals the keys to successful entrepreneurship:
Excellent product/market fit, passion, superb execution, the ability to pivot, stellar
team, good funding, and wise spending. In Why Startups Fail, you’ll learn from
the mistakes Feinleib has seen made over and over and find out how to position
your startup for success. Why Startups Fail: Shows venture-backed startups and
boot-strappers alike how to succeed where others fail. Is equally valuable for
companies still on the drawing board as well as young firms taking their first
steps. Takes you through the key decisions and pitfalls that caused startups to
fail and what you can learn from their failures. Covers the critical elements of
entrepreneurial success.
Tips and strategies to fill executive-level positions Recruiting for high-end
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executives requires a special skill-set, and Executive Recruiting For Dummies is
here to help you add this niche talent to your arsenal. Whether you're an inhouse human resources manager or a professional recruiter at a search firm, this
friendly guide walks you through each step of filling that senior, executive, or
other highly specialized position. This book covers the globalization of talent and
the advantages of executive recruiting. It provides expert guidance on finding the
right candidates, conducting hardy screening and interviewing processes, closing
deals, and more. There are 10,000,000 businesses in America that hire at least
one senior executive a year, and most turn to commissioning a third-party
organization, such as an executive search firm. Rather than losing that next toptier recruiting job, let Executive Recruiting For Dummies show you how to add
this highly desirable and sought-after skill to your resume. Learn to recruit with
precision Create a robust interview process Close the deal with a winning offer
Find out how to work with professional recruiters Discover how to find the best
talent and retain and attract clients with the help of Executive Recruiting For
Dummies.
This is a Summary of Oren Klaff's Pitch Anything: An Innovative Method for
Presenting, Persuading, and Winning the Deal When it comes to delivering a
pitch, Oren Klaff has unparalleled credentials. Over the past 13 years, he has
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used his one-of-a-kind method to raise more than $400 million--and now, for the
first time, he describes his formula to help you deliver a winning pitch in any
business situation. Whether you're selling ideas to investors, pitching a client for
new business, or even negotiating for a higher salary, Pitch Anything will
transform the way you position your ideas. According to Klaff, creating and
presenting a great pitch isn't an art--it's a simple science. Applying the latest
findings in the field of neuroeconomics, while sharing eye-opening stories of his
method in action, Klaff describes how the brain makes decisions and responds to
pitches. With this information, you'll remain in complete control of every stage of
the pitch process. Pitch Anything introduces the exclusive STRONG method of
pitching, which can be put to use immediately: Setting the Frame Telling the
Story Revealing the Intrigue Offering the Prize Nailing the Hookpoint Getting a
Decision One truly great pitch can improve your career, make you a lot of
money--and even change your life. Success is dependent on the method you
use, not how hard you try. "Better method, more money," Klaff says. "Much better
method, much more money." Klaff is the best in the business because his
method is much better than anyone else's. And now it's yours. Apply the tactics
and strategies outlined in Pitch Anything to engage and persuade your
audience--and you'll have more funding and support than you ever thought
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possible. Available in a variety of formats, it is aimed for those who want to
capture the gist of the book but don't have the current time to devour all 240
pages. You get the main summary along with all of the benefits and lessons the
actual book has to offer. This summary is not intended to be used without
reference to the original book.
THE BESTSELLING AUTHOR OF PITCH ANYTHING IS BACK TO FLIP YOUR
ENTIRE APPROACH TO PERSUASION. Is there anything worse than a highpressure salesperson pushing you to say "yes" (then sign on the dotted line)
before you're ready? If there's one lesson Oren Klaff has learned over decades of
pitching, presenting, and closing long-shot, high-stakes deals, it's that people are
sick of being marketed and sold to. Most of all, they hate being told what to think.
The more you push them, the more they resist. What people love, however, is
coming up with a great idea on their own, even if it's the idea you were guiding
them to have all along. Often, the only way to get someone to sign is to make
them feel like they're smarter than you. That's why Oren is throwing out the old
playbook on persuasion. Instead, he'll show you a new approach that works on
this simple insight: Everyone trusts their own ideas. If, rather than pushing your
idea on your buyer, you can guide them to discover it on their own, they'll believe
it, trust it, and get excited about it. Then they'll buy in and feel good about the
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chance to work with you. That might sound easier said than done, but Oren has
taught thousands of people how to do it with a series of simple steps that anyone
can follow in any situation. And as you'll see in this book, Oren has been in a lot
of different situations. He'll show you how he got a billionaire to take him
seriously, how he got a venture capital firm to cough up capital, and how he
made a skeptical Swiss banker see him as an expert in banking. He'll even show
you how to become so compelling that buyers are even more attracted to you
than to your product. These days, it's not enough to make a great pitch. To get
attention, create trust, and close the deal, you need to flip the script.
In ‘Spreken met passie’ licht Henk Jan Kamsteeg uit dat niets krachtiger werkt
dan een sterk verhaal om je ideeën goed over het voetlicht te brengen en zo
mensen aan je te binden. Kamsteeg brengt theorie en praktijk bij elkaar door de
lessen uit zijn jarenlange ervaring als trainer en storyteller in een boeiend verhaal
over Victor te verwerken. Victor is blij met zijn langgekoesterde promotie. Maar
deze vreugde wordt al snel overschaduwd door zijn onvrede over zijn matige
prestaties bij het geven van lezingen die bij de nieuwe functie horen. Dan
ontmoet hij Willem, die storytelling tot in de puntjes beheerst en zijn publiek
iedere keer weer weet te boeien. Willem neemt Victor op sleeptouw en op
verrassende wijze leert hij Victor – en de lezer met hem – wat er allemaal komt
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kijken bij een echt goed verhaal.
This is a Summary of Oren Klaff's Pitch Anything: An Innovative Method for Presenting,
Persuading, and Winning the DealWhen it comes to delivering a pitch, Oren Klaff has
unparalleled credentials. Over the past 13 years, he has used his one-of-a-kind method to
raise more than $400 million--and now, for the first time, he describes his formula to help you
deliver a winning pitch in any business situation.Whether you're selling ideas to investors,
pitching a client for new business, or even negotiating for a higher salary, Pitch Anything will
transform the way you position your ideas.According to Klaff, creating and presenting a great
pitch isn't an art--it's a simple science. Applying the latest findings in the field of
neuroeconomics, while sharing eye-opening stories of his method in action, Klaff describes
how the brain makes decisions and responds to pitches. With this information, you'll remain in
complete control of every stage of the pitch process.Pitch Anything introduces the exclusive
STRONG method of pitching, which can be put to use immediately:Setting the FrameTelling
the StoryRevealing the IntrigueOffering the PrizeNailing the HookpointGetting a DecisionOne
truly great pitch can improve your career, make you a lot of money--and even change your life.
Success is dependent on the method you use, not how hard you try. "Better method, more
money," Klaff says. "Much better method, much more money." Klaff is the best in the business
because his method is much better than anyone else's. And now it's yours.Apply the tactics
and strategies outlined in Pitch Anything to engage and persuade your audience--and you'll
have more funding and support than you ever thought possible.Available in a variety of
formats, it is aimed for those who want to capture the gist of the book but don't have the
current time to devour all 240 pages. You get the main summary along with all of the benefits
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and lessons the actual book has to offer. This summary is not intended to be used without
reference to the original book.
The best salespeople don't sell products: they sell themselves.A traditional sales approach
means making hundreds of calls while desperately hanging on to a sliver of hope that one or
two people might respond favorably to the call...Purchase this in-depth summary to learn more.
Baby boomers have dominated the workforce for a long time, but these days they are hitting
retirement age in huge numbers. It's only a matter of time until gen Xers and millennials
monopolize the corporate c-suites. This shift will create organic opportunities for young
professionals to build thriving careers, rise to key leadership positions, and boost their earning
power. Still, it will be necessary for gen Xers and millennials to build the right strategy because
competition will be fierce. Al Smith, III, a senior learning and development leader, equips you
with seven key behaviors to bolster your career. Get a glimpse into what is working now, and
forget about the outdated career advice that worked for your parents. You'll learn how to
Understand the new normal of workplace demographics; Build your brand with differentiated
value; Add traction to your career development strategy. The workplace is changing, and your
career-advancement strategy must change as well. Discover the new rules for the 21st century
professional. Your path to success starts with "The Gen X and Millennial Guide to a Thriving
Career."
An Easy to Digest Summary Guide... ??BONUS MATERIAL AVAILABLE INSIDE?? The
Mindset Warrior Summary Guides, provides you with a unique summarized version of the core
information contained in the full book, and the essentials you need in order to fully comprehend
and apply. Maybe you've read the original book but would like a reminder of the information? ?
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Maybe you haven't read the book, but want a short summary to save time? ? Maybe you'd just
like a summarized version to refer to in the future? ? In any case, The Mindset Warrior
Summary Guides can provide you with just that. Lets get Started. Download Your Book
Today.. NOTE: To Purchase the "Pitch Anything"(full book); which this is not, simply type in the
name of the book in the search bar of your bookstore.
Matthew Loop has coached and trained thousands of entrepreneurs in more than twenty-five
countries. Millions of people have viewed his free social media business-growth tutorials
online. Now for the first time, he’s packaged ten years of experience into a tactical blueprint
that reveals the common denominators of the Internet's highest-paid movers and shakers. In
Social Media Made Me Rich, he shows you how to harness these same strategies so you can
profit big from networks like Facebook, Instagram, YouTube, Twitter, Pinterest, Amazon, and
Google.
The best salespeople don’t sell products: they sell themselves. A traditional sales approach
means making hundreds of calls while desperately hanging on to a sliver of hope that one or
two people might respond favorably to the call… Purchase this in-depth summary to learn more.
Hustle is a step-by-step guide to breaking out of the monotony of the 9-5 lifestyle and making
your dreams a reality. It lays out the tools you need to realise the work you enjoy and gain the
confidence and motivation to be in charge of your own adventures. In a world where loyalty
doesn’t translate into success learn how to get ahead and discover a more imaginative way of
living. Hustle is split into three parts: ‘The Heart’, which teaches you how to follow your own
dreams rather than others; ‘The Head’ covers how to get started and how to prepare for the
mistakes that can come with risk; finally, ‘The Habits’ demonstrates how to spot opportunities
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and create your own luck. Hustle explains how realigning these parts will bring more
momentum, money and meaning to your life. Neil Patel, Patrick Vlaskovits and Jonas Koffler
know all too well that not all of us are born extra ordinary, and how in fact, for the majority of
people hustling is not second nature. Each of the authors has figured out how to secure a more
imaginative way of living through work that defines, but also reflects and rewards their
strengths and talents.

NOTE IMPORTANTE: Ceci est un résumé et non l'original du livre. Si vous voulez
acheter le livre, copier ce lien dans votre navigateur web: https: //amzn.to/2v3D2hoUn
résumé à lire absolument du livre de Oren Klaff: PITCH ANYTHING: Vous allez y
découvrir la méthode d'Oren Klaff pour délivrer des pitchs extrêmement efficaces, qui
permettent de convaincre à tous les coups. Que vous vendiez votre idée à des
investisseurs ou que vous cherchiez à négocier un meilleur salaire, la méthode décrite
dans ce livre va changer la façon dont vous exprimez vos idées. Le pitch n'est pas un
art, mais plutôt une science qui fait appel à certaines lois et méthodes. En vous
appuyant sur la neuroscience, vous parviendrez à maitriser toutes les étapes menant à
un pitch réussi. Cette réussite ne dépend pas des efforts investis, mais bien de la
qualité de la méthode utilisée.
The world of business books is a curious place where one can find everyone from great
businesspeople like Warren Buffett, Steve Jobs and Elon Musk, to the most spectacular
business failures such as Enron and the sub-prime business market. There are
geniuses, hard workers, academics and entrepreneurs as well a few charlatans and
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hucksters. There's even room for Donald Trump. The 70 titles covered were chosen
with various parameters in mind: to cover a range of areas of business, from sales and
marketing to negotiation, entrepreneurship to investing, leadership to innovation, and
from traditional and corporate models of business to start-up manuals and alternative
angles on the subject. Obvious bestselling titles such as How to Make Friends and
Influence People or 7 Habits of Highly Effective People have been included, but there
are also those books of more questionable value often included on recommended lists
of business classics, included here by way of warning. The chosen books also cover a
wide span of time and acknowledge that some of the most powerful or entertaining
insights into business can be found in texts that aren't perceived as being 'business
books', for instance The Art of War, Microserfs, Thinking Fast and Slow and The
Wealth of Nations. The selection includes a good range of the most recent successes in
business publishing with which readers may be less familiar. The titles are arranged
chronologically, allowing the reader to dip in, but also casting an intriguing light on how
trends in business titles have changed over the years. Among these titles, you will find
expert advice, based on solid research (for instance The Effective Executive or Getting
to Yes), and inspirational guides to setting up businesses and running them on sound
foundations (such as True North, Crucial Conversations, or We) alongside dubious
management manuals that take a single flawed idea and stretch it out to the point of
absurdity. The hope is that the reader will be inspired to read the best of these titles,
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ignore the worst of them, and will come away with at least a basic idea of what each
has to teach us about business.
With the right mindset and insight, anyone can become a millionaire. Are you tired of
just paying bills until you die? Are you wasting your life at a job that doesn’t make you
fulfilled or financially secure? Then Future Proofing You: Twelve Truths for Creating
Opportunity, Maximizing Wealth, and Controlling Your Destiny in an Uncertain World is
for you. In this life-changing book, celebrated author and entrepreneur Jay Samit,
who’s worked with such visionaries as Bill Gates, Steve Jobs, Reid Hoffman, and
hundreds of successful entrepreneurs, shares the key understandings and step-by-step
process for becoming rich and never needing another job again. To prove the power of
his 12 Truths, Samit also details the journey of how he mentored a broke millennial with
these principles and empowered him to go from being on welfare to becoming a selfmade millionaire in one year. Building upon the principles in his internationally
acclaimed book Disrupt You, Samit explains: How to identify an idea and market to start
your business How to build a virtual company with little or no capital The latest free
software tools for managing your business Ways to get a piece of a trillion-dollar
opportunity bigger than mobile How to harness the three primary fears of others to
generate more sales Strategies for finding the right mentors to accelerate your success
Techniques to structure any deal for creating recurring revenue and lasting wealth This
book is perfect for anyone who is tired of jobs with no security, hopes to truly realize
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their professional and personal potential, and is looking for a way to build a better life
for them and their family. Future Proofing You
Imagine having a person in your life that brings you clarity from confusion, confidence
from insecurity, and accelerated instead of gradual growth. A good coach can change
virtually every area of your life by drastically enhancing your knowledge, your skills,
your desire, and your confidence and transform your low thoughts of value to high
thoughts of value. Micheal Burt has won championships as a former head women's
basketball coach. He has infused his coaching acumen with his business and
entrepreneurial mindset. Burt embraces the concept of intense but, positive and brings
a level of creativity, depth, and energy that very few coaches possess. He has the
ability to cross over from the locker room to the board room and infuses ideas from both
sport and business into each other's arena in ways that only a championship coach
can. Everybody Needs a Coach in Life takes three decades worth of coaching and
condenses it into a book that can change the way you see every area of your life by
someone that knows how to get the most out of you. p.p1 {margin: 0.0px 0.0px 0.0px
0.0px; font: 12.0px Arial; color: #424242}
RESUMO ESTENDIDO: ESCOLHA QUALQUER COISA (PITCH ANYTHING) BASEADO NO LIVRO DE OREN KLAFF - CONTEUDO O Que É O "Cérebro De
Crocodilo" Nos Seres Humanos E Como Impedir Que Rejeite Uma Ideia? Como O
Controle De Estrutura Permite Controlar Uma Reunião? Como Você Deve Planejar
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Sua Grande Apresentação? Como Empilhar Seus Quadros Para Obter Melhores
Resultados? Que Tipos De Quadros Vão Se Opor A Você? Como Você Deve Usar A
Novidade Para Garantir A Atenção Do Seu Público? Por Que Você Nunca Deve
Demonstrar Necessidade? - INTRODUÇAO Apresentar uma ideia é uma daquelas
habilidades de negócios que depende muito do método que você usa e não do seu
esforço; o método mais inteligente é igual a mais dinheiro. Quanto melhor você manter
sua posição, mais eficaz será. Você pode vender uma ideia para os investidores,
convencer um cliente a escolher você em detrimento de outra pessoa ou até explicar
ao seu chefe porquê deveriam te pagar mais. Existe uma discrepância fundamental
entre a forma como apresentamos alguma coisa e a maneira como nosso público a
recebe. Como resultado, em um momento crucial em que a persuasão é mais
importante, nove em cada dez vezes falhamos e nossas mensagens mais importantes,
o que têm surpreendentemente poucas chances de passar. Você deve entender por
que essa discrepância ocorre para superá-la, ter sucesso e obter lucro. Este texto
ensina como fazer isso. - SOBRE OREN KLAFF: O AUTOR DO LIVRO ORIGINAL
Oren Klaff é um experiente guru de vendas, com 12 anos de experiência como
banqueiro de investimentos. Desde 2017, ele é assessor D no DMarket.io, um mercado
descentralizado baseado em blockchain. Ele também é o diretor administrativo da
Intersection Capital em Beverly Hills, Califórnia, fornecendo liderança assessoria em
finanças corporativas, aumento de capital e transações de vendas paralelas. - SOBRE
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MENTORS LIBRARY OS LIVROS SÃO MENTORES. Eles podem orientar o que
fazemos em nossas vidas e como fazemos. Muitos de nós amamos os livros e vários
deles até permanecem na nossa memória algumas semanas depois de lidos, mas
depois de 2 anos não podemos mais nos lembrar se o lemos de fato ou não. E isso
não é bom. Lembramos que, na época, tal livro significava muito para nós. Por que é
que esquecemos tudo depois? Este resumo expressa as ideias mais importantes do
livro original. Muitas pessoas não gostam de ler, só querem saber o que o livro diz que
elas devem fazer. Se você confia no autor, não precisa dos argumentos. A maioria dos
livros são argumentos para as ideias do leitor, mas muitas vezes não precisamos de
argumentos se confiamos na fonte. Podemos entender a ideia imediatamente. Toda
esta informação está no livro original. Este resumo faz o esforço de reduzir
redundâncias e transformá-las em instruções diretas para as pessoas que não
pretendem ler o livro em sua totalidade. Esta é a missão do MENTORS LIBRARY.
Read how the science of Quantum Physics proves that our mind, expectations,
thoughts, emotions or faith can have a direct impact on our reality and results inside
and outside of the court. José presents a detailed, one-of-a-kind perspective on how
the mind functions in conjunction with sports and everyday life. He teaches you how the
mind is the first priority and line of defense needed to achieve the highest levels of
game play and skill. Jose’s extensive study of the greatest MINDS in history proves
that all of those human beings knew all these Natural/Divine Laws and that’s why
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they’ve had such an impact in our world. The Awakening in Tennis will change the way
you see sports and life. It will force you to grow and make changes in the way you think
by learning how to arrange your thoughts positively on a daily basis. Ready to read the
best tennis book ever?
Master the fundamentals, hone your business instincts, and save a fortune in tuition.
The consensus is clear: MBA programs are a waste of time and money. Even the elite
schools offer outdated assembly-line educations about profit-and-loss statements and
PowerPoint presentations. After two years poring over sanitized case studies, students
are shuffled off into middle management to find out how business really works. Josh
Kaufman has made a business out of distilling the core principles of business and
delivering them quickly and concisely to people at all stages of their careers. His blog
has introduced hundreds of thousands of readers to the best business books and most
powerful business concepts of all time. In The Personal MBA, he shares the essentials
of sales, marketing, negotiation, strategy, and much more. True leaders aren't made by
business schools-they make themselves, seeking out the knowledge, skills, and
experiences they need to succeed. Read this book and in one week you will learn the
principles it takes most people a lifetime to master.
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